LYNDON ENOW

PROFESSIONAL RESUME
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SKILLS:

Experienced in: Salesforce, Outreach, Marketo, G-Suite, Twitter, Facebook, Instagram, Canva
Language: Fluent in Spanish (Conversational, Reading, Writing)

EDUCATION:
Santa Clara University, Santa Clara, CA - June 2017
Bachelor of Arts- Major in English Literature, Minor in Ethnic Studies
Major GPA: 4.0 | Cumulative GPA: 3.85
WORK EXPERIENCES

Talent Coordinator Jan 2022 — Present
Bolt, San Francisco, CA

e Develop recruitment goals and objectives with the people operations team to achieve hiring goals
Communicate effectively with Hiring Managers in order to create a seamless interview process

Identify areas of recruiting strategies that need improvement and communicate those changes to the team
Build a robust and consistent talent pool to find qualified candidates, both active and passive

Identify key recruiting KPIs and work with recruiters to achieve KPIs

Carefully review applicants and identify the most qualified for a given position

Recruiting Coordinator Apr 2021 — Nov 2021
Airtable, Mountain View, CA

e Facilitate full-cycle interview processes with candidates, including heavy scheduling across time zones
Scheduled and coordinated 30+ interviews on a weekly basis and supported a team of 6 recruiters.
Manage the day-of and post-interview candidate experience

Maintain accurate and up-to-date data in the applicant tracking system

Coordinate onsite interviews for candidates and clients

Evaluate and screen resumes to provide a qualified shortlist to managers

Accumulate feedback from managers and relay information

Sales Development Rep (Contract) Jun 2020 — Dec 2020
Humu, Mountain View, CA

e First Sales Development Representative hired for the company

e (reated initiatives that induct other SDRs into the sales culture at Humu

e  Worked closely with AE's to generate better leaves in order to increase pipeline

e Educated and qualified leads in order to only have the best of the best sift through the sales journey

Business Development Rep Apr 2019 - Jan 2020
Palo Alto Networks, Santa Clara, CA

e Market Public Cloud Security (AWS, GCP, Azure) and Container Security (Kubernetes, Docker) to 500+ leads
weekly, through inbound lead follow-ups, cold calls, and emails; qualifying CISOs, VPs, Directors/Managers,
DevOps, Cloud Architects, and Cybersecurity Roles

e Research accounts, identify key players, and pre-qualify leads with a discovery call, presentation, and demo

Set pre-qualified meetings for territory sales manager and systems engineer to further develop and close

e Built and refined call scripts; designed email campaigns; created prospecting videos; recorded all activities in
Salesforce

e Utilized sales tools including Salesforce, Discover-org, OQutreach, Intricately, Drift, Zoom, Google Sheets & Docs,
LinkedIn




